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Considering selling in the 
next five years? 

Business owners aiming to sell within the next five years
should begin planning now. While the timing for approaching
the market can be decided later, it's crucial to assess your
company's commercial, financial, and legal readiness against
your goals to ensure a successful sale.

It’s important to understand what we
mean by success and failure. 

While it may seem obvious that success is defined as a sale
and failure is defined as no sale, we really ought to have
higher aspirations for success. Achieving the best offers
available and negotiating the best terms should be central to
your aims - in order to achieve this you are going to need a
proactive strategy and expert guidance. 

Selling your business, regardless of its size or how long
you’ve owned it is a significant event. While the
potential benefits are substantial, the risks are equally
significant. Doing it right is crucial.

At Entrepreneurs Hub, we believe that achieving
success when selling your business requires careful
consideration of five key areas. 

 Let's take a closer look into why these are critical.
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